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Overview

 Off Shore
 On Shore
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Off Shore

 No U.S. tax Nexis
 Foreign insurer
 Usually borrowed funds
 Different product economics

___________________

⌐ Compared to what?
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What stands between an 
insurance idea and its 

realization?
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Underwriting
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Background

 Reason for insurance 

Memo to Underwriter with all known:
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Underwriting Process

 Known 
 Known / Unknown
 Unknown / Unknown
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Background

 Business
 Other assets and source
 Political connections
 Travel and residence
 Source of premium

 Medical records
 Financial statements
 Links to publicly available 

records

On Insured

 Connection to U.S. interests
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On Shore

 U.S. Owner / Tax I.D. #
 U.S. Funds / Traced to source
 Borrowed funds as premium prohibited
 No political risk
 Only approved countries
 Only approved cities in approved countries
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Background

 Relationship
 Political connections
 Links to publicly available records

Direct / Indirect Beneficiaries
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Knowing underwriting 
requirements

is critical
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Requirements

M Financial Group
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UNLESS…
Some of the requirements 
are not actually REQUIRED
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Unknown

Known

Thomas Mangold, Sept 17 2010
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Medical Records
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Clear
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Clearer
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…looks healthy to me!
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Financial Matters
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Financial Data
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Comments on
Planning Examples
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Case 1

 Italian, French citizens
 UK residence
 Off-shore PPVA
 In-kind premium to acquire joint and 

survivorship PPVA
 Limited market
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Case 2

 Swedish, Norwegian citizens
 Children U.S. Persons for tax
 Substantial trust UNI
 On-shore, domestic product
 Western country and citizens
 No problem
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Case 3

 South African citizen
 Foreign national trust
 Convert to U.S. trust
 Buy life insurance
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YIPPEE!



© 2015-2015 USI Insurance Services. All rights reserved.
|  26

$30M – No problem

$100M – Capacity issues

Reinsurance management
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Summary
With work and a little luck…


